UNIT ECONOMICS IN THE Al ERA

CmMepTb onnaThbl
3a «KMecCTOY.

[louemy Al-areHTbl NToMarOT SaaS-Mmoaenb
N KaK YCTPOEH nepexoa Ha outcome-based
LLeHOOOpa3oBaHue.
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PbIHOK B NOUCKe:

Keuc Salesforce
Late 2024 Months later
$2 3a [M6pupHasn
pa3roBop Moaesb

Ka3as0Cb JIOTUYHbIM — KpeauTbl, NOAMUCKM,
nnaTulb 3a paboTy areHTa NTNLEH3UN

KnueHTbl TPeOYyIOT pa3HbiX rapaHTUU. CTapasn Ioruka
«bonbLue noaeun = 6oblue BbIpyYKU» nepecTtana padboraThb.
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CnomaHHOe ypaBHEHuUe:
noyemy $X/seat/month 6onbLue He paboTaer.

rOUTCOME]

e Cost scale: BeHgop

~

e MacLuTab: e MacwTtab: 1 AGENT
TUSER =1 OQUTCOME =10 USERS' WORK

!

* e Cost scale: CtoMmMoCTb
NOYTU HE HECET [ AGENT pacTeT ¢ 06bLEMOM
NnepemMeHHbIX 3aTpart pPaboTbl, @ HE C YNCITIOM
NoJib30BaTENEN

b

LOUTCOME}

«Ecnu cama paboTa nepecTaeT ObiTb "MecToM’,

TO U CYEeT Hesb34 BbICTaBNATb 3a "'MecTa'.»
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THE BESSEMER FRAMEWORK

Tpu cnoqa Al-ueHoobpa3oBaHUA.

.

Mopenb YTO cCUYUTaeTCH Gross Margin [ lpumep

[NoTpebneHune BblyncnntenbHble 60-70% Cognition Devin

(TokeHbl, API) pecypchbl g ($2.25/acu)

[lpoLecchl 3aBEpPLUEHHbIE x Salesforce Agentforce
50-65%

(3apaum, onepauun) eAVHULbI PaboThl (KpeauThl)

Pesynbrar /ICXOR, DelLeHUE 40-60% Sierra ($X/resolved ticket),

(busHec-utor)

Intercom Fin ($0.99/result)

7

92% Al-KOMNaHUA yXXe NPUMEHAT CMellaHHble
cxeMbl (6a3a + noTpebneHne/pesynbrarT).
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CASE STUDY 01: HARVEY

Mopenb ayrMeHTaLuu:

KOorga «MecTo» BCE eLle paboTaer.

Step 3:
~——> MacwTtabupoBaHue Ha gpyrmne ———

nogpasgeneHus (Enterprise)

/|

Step 1.
1 MNpakTnka (M&A)

I,""~

N

Step 2.
[lobaBneHue
Workflows

Per-seat paboTaeT, ecnu areHT yCunmBaeT, a He 3aMeHseT.
FOpPUCT BCE paBHO HY>XEH, Bblpy4Ka PacTeT 4yepes expansion.

$195M

ARR (ot O 3a 36 mecsaueB)

+290%

YoY pocCT

$1200-2 500 / seat.

MuHMManbHbIN KOHTPaKT: $288k
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CASE STUDY 02: SIERRA

YucTbin pe3ynbTaT: NaTa TONbKO
3a LLEHHOCTb.

G N\
BxogAaLmi 3anpoc = Al Agent Resolved Ticket
\. J
NO HUMAN OPERATOR IN THE CRITICAL PATH.
MeTpuka: $X 3a paspellEHHbIN TUKET. MuHUManbHbIN KOHTPaKT: ~$150Kk.

«Mbl 6epéM AeHbrM TONbKO Toraa, Koraa KAMeHT NonyyaeT peasnbHYHo LLEHHOCTbY.
Ecnu areHT paboTaeT xyXXe — Bblpy4YKa nafaetT aBToMaTUYECKMW.
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CASE S DY 03« GLEAN

Nappep-rnopug: 6esonacHbin nepexoa.

/

Consumption SKU

(3a areHTHble pabo4yne Harpysku) POCT ARR CO

Al Module (+$15/mecT0) $100M P.O $200M
3a 9 mecsLueB.

bazoBas noanucka ($45-50/mecTo)

He Hy>XHO 0TKa3blBaTbCA OT per-seat cpasy. [lobasnante outcome-SKU noBepx 6a3bl.
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T RE GO N I RAYES Sl =l

OT npopaku gocrtyna
K npopaxe pabotbl (SaaS?).

4 i)
SaaS (Per-Seat) SaaS? (Per-Outcome)
[lorosop: «Kynuam JocTyn K UHCTPYMEHTY [loroBop: «bepém aeHbru ToN1bKo Toraa,
— WUCNONb3YNTE ero XOpoLlo». Korga paboTa caenaHan.
OTBETCTBEHHOCTb: Ha KJIMeHTe. OTBETCTBEHHOCTb: Ha BeH0pe.
Puck BeHpopa: Huskuin (onnaTta nger Puck BeHgopa: Beicokni (npsamas
fa)ke ecnu codpT HE OTKPbIBaANK). dMHaHCcoOBasA OTBETCTBEHHOCTb 32
KaXXAblX HEPELLEHHbIN TUKET).
. J
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THE FINANCIAL REALITY

Casur Mmap>XuHanbHocTU: oT 90% Kk 40-60%.

SaaS: 80-90% Gross Margin. XOCTUHT, 6a30Baf

noaaepXxka

Outcome Al: 40-60% Gross Margin. ]
o0 Inference-BbizoBbl. & MoHutopuHr 2 Fallback Ha

KayecTBa. onepaTtopa-yenoBekKa.

ITO He yxy[lleHune busHeca, a apyras Mofesnb ¢ ApYyruMu MynbTUMNIMKATOpaMMU.
Bbl 3axBaTbiBaeTe 6osbLUe abCONHOTHON LLEHHOCTW.
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UHPpaCTpYKTYpPHbIE 6/IOKUpaTopbI.

OUTCOME-BASED PRICING

ATPABYLUWNHA

(KTO pewwnn 3apauy:
areHT NN YenoBekK,
NOYMCTUBLLUWIA 38 HUM?).

be3 3Toro cTteka nepexop Aaet oopaTHbIv 3PEKT: BbIpyuKa NafgaeT, a PUCKU pacTyT.

HABJIFOQAEMOCTDb

(Real-time unit-akoHOMMKA:
CTOMMOCTB inference u
3cKanauuin Ha KaXXabli TUKET).

(Sierra TpaTUT Ha aTPUOYLMIO B6OMbLUYIO YaCTb UHXXEHEPHbIX PECYPCOB).
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JBONMIOLLUA KOHTPAKTOB:
oT Setup K KPI-Retainer.

Setup-{Fixed-price) Retainer (3a 4oCcTyn/XOCTUHT)

8 D & p
Base Retainer (lNMpegckasyemMbin + KPI Bonus (3a gpocTtaBfieHHble
floor) nmabi/BCcTpEun)

. J \. J

YucThin per-outcome noka CAnLLIKOM paguKkaneH. Moépua, coxpaHaeT npeackasyeMocTb
nna GUHOMPEKTOpPa, HO MEPEHOCUT 3axBaT MapXXu B operational layer.
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Playbook gnsa
CTeUuKXongepos.

Ona Founder’a

Charge metric — aT10
cTpaTermyeckoe
3aABNeHne. Ecnu areHT
3aMeLlaeT Naeun,
per-seat paboTtaer
NPOTWUB Bac.

Hangute nsmepumbiv
pes3ynbraT U
TapunduumnpymnTe ero.

Ons COO (MokynaTtenb)

YucTtbin per-seat gna
aBTOHOMHOro Al —
KpacHbIU ¢nar.

Tpebywute npo3payHoun
MEeTPUKU pesybraTta
(floor + cap) v 3aWKTbl OT
HenpeackasyeMbIX
CYETOB.

ona PM

[lepexo OT aCCUCTEHTa K
aBTOHOMUU pPeXET
MapXy. KOHTpONb
cTouMocCTU inference u
fallback-ackanauyum
AO/IKEH ObITb 3a/T0XKEH B
NPOAYKT Ha CTapTe.
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5N R ESkS

[lpaBuUNa HOBOU 3IMNOXMU.

Pa6oTa BaHee MecTa. Ecnu O BbINoSIHAET paboTy aBTOHOMHO, LLEHHOCTb
OTBA3bIBAETCH OT YMCIIa NMOSIb30BaTENEN.

[Nepepayva pucka. Outcome-based Mogenb nepeknagbiBaeT OTBETCTBEHHOCTb
33 KauyecTBO BU3Hec-NpoLecca C KJIMeHTa Ha BeHA0pa.

f'mépuaHbIn nepexon. Pe3kasd cMeHa Moaenu nomMaeT caenku. [NyTe nnaepa —
HacnoeHne outcome-SKU noBepx 6a3oBoro retainer’a.

UHpacTpyKTypa — 3TO NPOAYKT. ATpubyLmsa pesynbTtaTa u real-time
MOHUTOPUHI Ce6EeCTOMMOCTU BaXKHEE UHTepdenca areHTa.

THE "SEAT" IS DEAD. LONG LIVE THE "OUTCOME".
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