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BepTukanbHbiii Al Ang aBTOAUIEPOB: UTO MEHAETCH, KO-

rana CRM nepecTaéTt NnpocTo XpaHUTb

Mo paHHbIM Calltouch, cTouMocTb nNuaa B aBTo6U3Hece Bbipocna a0 3 496 P (+24%
3anonroga), a 60% KNMEHTOB yXOAAT K KOHKYPEHTY Npu NepBOM Xe J0MroM OTBETE.
ABuTO cTano kaHanom Nel B permoHax — 65% obpalleHnin NpuxoanT MUMEHHO OTTY-
fa. B aTOT MOMEHT PbIHOK MHCTPYMEHTOB A/19 AMNEepPOoB NpeanaraeT 04HO pelLleHune:
yaTboT, KOTOPbIN OTBEYAET BbICTpee. STO — NPaBUMbHbIA OTBET Ha HEMPAaBUIbHbLIN
BOMpocC.

MeaneHHbIn NepBbIn OTBET — CUMNTOM. bonesHb rnyéxe: onepalnoHHasa pearnb-
HOCTb MENKOro aBToaunepa ¢parmMeHTMpoBaHa NpuHUMNManbHO. Kaxabii nug,
XWBET B OTAeNbHOM MecceHaxepe, P&L no KOHKPETHOMY aBTO HE CBOAUTCSH HUrAe,
NCTOPUSA NEPEeroBOpoOB C NokyrnareneM — B NaMATU MeHeaXXepa, KOTOPbI MOXeT
yBONMUTbCH 3aBTpa. Al-yaTboT Ha BXOe 3aKpblBaET Ablpy B CKOPOCTU, HO HE TporaeTt
apxXMTEKTYpPY MHDOPMAaLIUK BHYTPWN.

Mouemy CRM He pelwiaeT 3Ty 3a4ayy B TeKyweMm Buae

CRM c Al — a1o cTtangapTHasa CRM (Butpukc24, AmoCRM, Salesforce), B KoTopyto
BCTPOMNIM aBTOOTBETbl U HANMOMWHAHWUSA MOBEPX CYLLECTBYIOLLEN MOAENN AaHHbIX.
970 He intelligence layer: nepBoe — peakTuBHada cuctema yuérta c Al-HaaCcTPONKOHN,
BTOPOE — NPOAaKTUBHbLIN areHT C COBCTBEHHOW MOAENbIO PpeanbHOCTU, KOTOPbIA caM
peliaeT, 4To 1 korga aenartb. CRM kak Knacc npoaykToB UCTOPUYECKU CMPOEKTU-
poBaHa Anga ¢ukcaumm dakToB: KTO MO3BOHMWM, UTO CKasan, Koraa nepe3BOHUT.
PazymMHasa apxutekTypa ansa KpynHoro B2B ¢ ANWHHBIM LMK NOM CAENKWU — HO MNOXO0
noaxoasuwaa ana aBroannepa, Kotopbin BeaéTt 15-30 akTUBHbIX AManoroB oAHO-
BPEMEHHO, rae KaXablll 06beKT NpoaaXKun (KOHKPETHbIN aBTOMO6UIb) UMEET CBOIO
NCTOPUIO, a NoKynaTenb 3a OJHY Heaento MOXET TPUXAbl MOMEHATb NapameTpbl
noucka.

Salesforce State of Sales oTmeuaeT: «85% Npo.aaBLIOB NPU3HaloT, YTo He BeayT CRM
BOBpEMS, 1 60MnblIas YacTb JaHHbIX O B3aUMOAENCTBUAX C KIIMEHTaMU TepseTca B
NNYHbBIX Nepennckax n NnamaT MeHeaxkepoB». [JaHHble XXUBYT B ronioBax U MECCEH-
Axxepax. 9To crnpaBennueo Ans nwoo6oro B2B, HO B aBTOPO3HMLE Npobnema ocTpee:
ctaHaapTHble CRM (Butpukc24, AmoCRM) He noHMMaIOT, UTo 3a 06bEKT NPoAaéTcs
— aBTO OCTaéTCH NPOCTO «TNA0M» C HABOPOM MOMeNn, a He CYLLIHOCTbIO C UCTOPUEN:


https://calltouch.ru
https://www.salesforce.com/news/research/sales-statistics/

npo6er, CKOMbKO pa3 CHUXanu LieHy, KTO yXe NPUXoAun Ha OCMOTP, NMoYeMy He
Kynun.

ABUTO — KJ/lloueBOW KaHan: 67% aBToBNagenbLUeB MOKyNnalT U NpoJaloT Jyepes
Hero, Tam e 170 000+ annepckmnx o6baABNEHNN Ha NnaTdopme. ATO O3HAUAET, UTo
NePBUYHbLIN KOHTAKT MOYTU BCerga npomcxoamnT B ABUTO-MECCeHaXepe, NOTOM ne-
pee3xaeT B WhatsApp nnu Telegram, a B8 CRM nonagaeT B nyyllemM cnyyae K KOHLY
Henenw. lopnaoHTanbHada nnatdopma AvBot aenaeTt aBTooTBETH B ABMTO C RAG-
namMsaTblo no gnanoram u follow-up — MHCTPYMEHT paboumii, HO OH peLlaeT 3agady
CKOPOCTHU, He 3aJa4y MHTerpauun gaHHbIX.

Yto Takoe intelligence layer u ueMm oH otnuyaeTtcs ot Al-yartéoTta
BepTukanbHbll intelligence layer (unn «onepauuoHHbId Al-crion», Kak ero Jalte
Ha3blBalOT B PYCCKOM KOHTEKCTE) — 3TO He OTAeNbHbIN NPOAYKT NOBEPX CYLLECTBY-
lowen NHPPaCTPYKTYPbl. DTO apXUTEKTYPHbIA MNPUHLMMN: areHT, KOTOPbIA Aep>XUT
eINHYI0 MoAerb peanbHOCTU AN 6U3HEca U UCMONb3yeT €€ NMPU NPUHATUN KaXK10ro
ornepaLynoHHOro peLleHns.

[ng aBToAunepa aTo 03HaYaeT HECKOIbKO KOHKPETHbIX BELLEMN.

KapTouka aBTO KakK >XUBasl CYLLHOCTb. KaX[bli1 aBTOMO6UNb UMEEeT UCTOPMUIO:
Korga MocTynun, Kakne o6bABMNEHUS 3anyckanucb, CKOMbKO AMAnoros 6bin0, Ha
KakoM aTarne copBasiuCb, KTO U3 nokynaTenen noaxoaun 6nms3ko K nokynke. Al-
CNOW, KOTOPbIA AEPXUT 3TY UCTOPUIO, MOXET MHPEpPUpoBaTb: «ITOT MoKynaTesb
TPY Heaenu Hasal CMOTPEN aHaNorM4yHbln aBTO — MPEANIOXUTb eMy akTyalbHbIi
BapuvaHT aBTOMaTUUECKN».

KBanudukaumua 6e3 nortepu KOHTEeKCTa. TUMNYHbIA CLLIeHapWUii: NoKynaTe b nuLleT
B ABUTO, NepexoauT B Telegram, NOTOM 3BOHUT. Kaxxabln pa3 MeHeaXXep HaunHaeT
3aHoBO. Intelligence layer, nHTerpmpoBaHHbIN ¢ MecceHaxepamu 1 CRM, noMHUT
BECb KOHTEKCT — W Npu 3BOHKe MeHeaXep BnauT: «MHTepecyeTcs Kia Rio, 6t04xeT
00 900K, ToproBancs no noeBoay KOMmnaekTauum».

Follow-up Kak cuctemMa, a He KaK HaMepeHue. liccnegoBaHune ve.ru PUKCUpYeT,
yto aunepbl TepaT oT 30 Ao 50% noTeHuManbHbIX NOKyNoK Ha aTane follow-up
— He NOTOMY 4TO MokynaTenb OTKasarcs, a NOTOMY UTO HUKTO He Nepe3BOHUN B
HY>XHbIA MOMEHT. Al-cnon, NOHUMaIOLLWN, rae HAaXOAUTCH KaxAbl A B BOPOHKeE,
MOXET MHMULMNPOBATb NPaBuNbHOE KacaHne B NpaBuibHOe BpeMs 63 MHCTPYKLNK
MeHeaXXepy.

A rae >xe Ha 3TOM pblHKe BepTukanbHbiu Al?
PblHOK MHCTPYMEHTOB A/14 aBTOAUTEepOB Po® paccnonncd Ha Tpun Kkateropmm — HO
HW OAHa He 3aKpbiBaeT MOMHbIN KOHTYP.
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KaTteropuga Mpumepbl LleHa/mec 3akpbiBaloT He 3akpbiBa-
0T
ABUTO-60ThI AvBot, 799-2 499 P CkopocTb CRM, wucTo-
avChat, nepBoro oOT- pus ob6beK-
AvitoFoer BeTaB ABUTO TOB, Tenedo-
HUA
[opn3oHTanb- Nextbot, 3 000-6 000 CueHapun ABTO-Cneuu-
Hble KOH- LeaderChat, P Auanoros duky, aHanu-
CTPYKTOPHI Salebot TUKY MO 06b-
eKTam
HuweBble noa, KhurmaAl, 15 000-50 CRM + 6a3so- MonHyto
KoY Reconnect, ooo P Bas aHanuTu- UHTerpa-
AutoPrompt Ka uuto ABu-
TO + Jaunep-
ckyto dealer-
management-
cuUcTemy
[MonHoueHHas 1C:Anbda- or 200K P VYuéTt, cknag, CTOUMOCTD,
aunnepckas ABTO (Rarus) BHeJpeHune JOkyMeHTO-  Al-cnon, wMma-
cucTema 06opoT nble aunepsol

KpaTko no kareropmsM. ABUTO-60TbI pellaloT oAHy 3aja4yy — CKOPOCTb B ABUTO-
ananorax — n He kacatTca CRM, nctopum o6bekToB 1 TenedoHun. FopusoHTanb-
Hble KOHCTPYKTOPbI Aal0T MOKOCTb B CLEHapusax, HO WabnoH «aBToaunep» He
NOHUMAaEeT crneunduky 6/y pbiHKa U pasHULbl Mexay avnepom ¢ 5 n ¢ 40 aBToO.
HuweBble «nop Kwu» 6nmnxe K intelligence layer, HO 06bIYHO NM60 6€3 ABUTO-
WHTerpauunm, nnéo 6e3 aHanNnNTUKK NO 06beKTaM, NMMBO TPebYIOT 3aMeHbl CYLLECTBY-
towero cteka. 1C:Anbda-ABTO0 — 3penaa dealer-management-cuctema ansa 2
700+ amnnepoB, HO NPOEKTUPoOBanach AMNs KPYMNHbIX aBTOCANOHOB: AN annepac 15
aBTO N36bITOYHA N gopora.

KnioueBoit npo6en, KOTOPbI HUKTO He 3aKpbln: €4UHbIA KOHTYP «ABUTO-NNA60T +
kBanudukaumsa + uctopmsa obbvekta + CRM + follow-up + aHannTtmnka». lin6o 6epéllb
TPU pasHbIX NPOAYKTa U COeAUNHSAELLb BPYYHYIO, NMM60 nnaTtullb 3a Anbda-ABTo U
nony4yaellb CUCTEMY, KOTOpas CMOXHEeE, YUEM HY>XKHO.

Fne opmupyetcs yctonumsoe npemMmyLLecTBo

Ha SaaStr Jason Lemkin ¢ukcupyeTt 3akoHoMepHOCTb: Al-native CRM-cTapTansl,
pocturwmne $100M ARR 6bicTpee Bcero (Sierra — 3a 21 Mecdu), Jenanu 370 He
yepes BbITeCHeHMe Salesforce, a uepes 3aHATUE TOW HULWKW, rae cTaHgapTHas CRM
CTPYKTYPHO He paboTaeT. OHU CTPOUNK «MOJMHYI0 NaMsATb» 6€3 pyyHoro BBoga —
areHT cam 3anucbiBaeT, CTPYKTYPUPYET U NHPepunpyeT. MoxoXXnin paspbiB Mexay
«pukcauven gakToB» U «MNOHUMMAHNEM KOHTEKCTa» Mbl paséupann B 3aMeTKe rnpo


https://rarus.ru
https://saastr.com
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representation layer — Tam >e NexxuT 06NN KapKkac: MoLeNb MEHSETCS 3a BbIX0O4-
Hble, a CXeMa JaHHbIX XXUBET rogamu.

Ona menkmnx astoamnepoB P® Ta xe noruka: 6apbep He B ctoumoctn CRM
(AmoCRM ctout 2-5K P/Mmec), a B ToM, uTo pyyHoe BegeHne CRM TpebyeT aucuu-
NNMHbI, KOTOPOW Y MUKpoAnnepa HeT u He byaeT. CamozanonHsaowmmnces intelligence
layer, kKoTOpbI NULIET AaHHble caM (M3 guanoros, U3 ABUTO-aKTUBHOCTU, U3 3BOH-
KOB), peluaeT UMEHHO 3Ty 3aauy.

13 aTOro BolpacTaeT nepekoyatolias CtouMocTb. Koraa cuctema 6 mecsaues aep-
XUT NCTOPUIO KaXKA0ro Ninaa 1 Kaxkaoro aBTo — €€ He 3aMeHAT Ha Apyrov NpoaykT
NPOCTO NOTOMY, UTO Tam JelleBne. [JaHHble 1 NaTTePHbl HAKOMNNEHbl B KOHKPETHOM
KOHTEKCTe KOHKPETHOro annepa. 3To 1 eCTb TO, UTO Ha3biBalOT «data moat» B b2b
SaaS — TonbKO B 4aHHOM Clny4Yae OH CTPOMTCS He Yepes CNOXHOCTb MHTerpaumu, a
yepes HakonneHne onepauMoHHON NaMATK.

KOHerTHbIe TeCTbl Angd Tpéx ayp.uTopuﬁ

Bnaaenbubl M onepaulnoHHble AupeKTopa aBTocanoHoB (5-50 aBTo). [MpocToi
TECT: BO3bMUTE 060N Nna, KOTOPLIN He Kynun 3a nocnegHune 3 mecqdua. MoxeTe
nn Bbl 32 2 MUHYTbl BOCCTAHOBUTb MOMHYIO KapPTUHY — YTO CMOTPEr, NoyeMy He
Kynun, 4To mewano? Ecnu HeT — 3HaJYnT onepaunoHHas NamaTb TepaeTCs, U cne-
OVIOLWNIA MeHeaXXep HAYHET 3TOT pas3roBop C Hynd. Al-Crnoi, KOTOpbIM 3TO peLlaetT,
CTOWUT OLUEHNBAaTb MMEHHO B eAMNHULAX «TNA0B, KOTOPbIE MOXHO 6bI10 A0XaTb, HO
He OoXXanu».

B2B Al founders, Bbi6upaioLime cneayioLlyio BepTukanb. [1poBepoUHbI BONPOC:
€CTb NN B BepTUKann o6bekT C UcTopuen (aBTo, KBapTUpa, NPOEKT), KOTOPbIN
XWBET Aonblle oaHOro Auanora? ECTb nuM HecKonbkKo KaHanoB KOMMYHMKaLMW,
MeX Y KOTOPbIMU TEPAETCH KOHTEKCT? Ecnu ga — 3To KaHAMAAT Ha BEPTUKAbHbIN
intelligence layer. ABTOpO3HMLLa OTBEYaEeT 060UM KPUTEPUSAM U MPU 3TOM UMEET Bbl-
COKYI0 MapXXnHanbHocTb caenkn (560-200K P Ha 6/y aBTO), UTo AenaeT 3KOHOMUKY
aBTOMaTu3auun pasyMHon gaxke rnpu high-touch BHegpeHun.

Product managers, oueHuBawwme asonoumnio CRM. NlopusoHTanbHbli SaaS no-
CTEMNeHHO J06aBUT aBTO-creumnduuHblie WabnoHbl. Bonpoc He «noaBaTca nu?», a
«KOrga u Hackonbko rnyboko». bnnxanwuve 12-18 mecaueB — OKHO, B KOTOPOM
HULLEBLIN UTPOK MOXET HAKOMUTb AaHHblE N ONepaLMOHHYIO S3KCNepTu3y, KOTopble
rOpU30OHTaNnbHbIM MPOAYKT HE BOCNpou3BeAET WwabnoHoM. [llocne — nNpuaérca KoH-
KypupoBaTb Ha LEHe.

AHanuTnku luckru.ru otmeyvaT: B P® nuwb okono 14% komnanunim sHegpunn CRM,
a n3 kynmewnx AMoCRM akTMBHO MONb3ylOTCH yepe3d Mecql, Tonbko 27%. OHu
GOpPMYNMPYIOT 3TO NPAMO: «NOPOr BOBMEUYEHHOCTM nonb3oBaTtenen B CRM B manom
6U3Hece okasarcs HUXXe oXXuaaHum». 3TO N eCTb CTPYKTYPHAaA Abipa, B KOTOPYIO
BXoauT intelligence layer: He 3acTaBuUTb MeHeaXXepa BecTu CRM, a 3anucbiBaTtb BCE
caMomy.


https://notes.temadev.org/2026/04/representation-layer-vertical-schema.html
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CurHanbl ana HaénwaeHusa

Calltouch, KOMMeEHTUPYSA CTOMMOCTb A B aBTOCErMeHTe, nuiieT: «60%+ KnneH-
TOB YXOAAT K KOHKYPEHTY Mpwu A0MAroM OTBETE, U 3TO He npobremMa peknambl, 3TO
npo6rnemMa o6paboTKM o6paLleHnin». Peub He TOMbKO MPO CKOPOCTb B NEPBOM CO06-
LLIEHMN — NPO CBA3HOCTb BCEW NocneayoLlen KOMMyHUKaLMn. 3To BTOPON YPOBEHb
PblHKA, K KOTOPOMY rOpPU30HTarbHble NNaTdopMbl NOKa HE MOAOLLN.

ABUTO niaHoMepHO pacliunpsaeT API-gocTyn U MHCTPYMEHTHI 414 npodeccrnoHanb-
HblX annepoB. Korga ABUTO caM HauyHET npepnarartb built-in Al-oTBeThbl Kak YacTb
NNaTHOro pasMeLeHNns — ropn3oHTasbHble YaT60Thbl NOTEPAIOT OCHOBHOM apryMeHT
«CKOpOCTb oTBeTa». BepTukanbHble intelligence layers K ToMy MOMEHTY OOMXKHbI
OblTb Y>K€ YKOPEeHeHbl B onepaLnoHHON NaMATU KMTMEHTOB, UTO6bI HE KOHKYPUPOBAaTb
Cc ABUTO Ha ero e rone.

BTopon curHan — KoHconuaauusa ropusoHTanbHbiX nnatdopm. Ecnu Bitrix24 nnn
AmoCRM HauHyYT nokynatb HULIEBbLIX UTPOKOB C aBTO-3KCMNePTU301, 3TO 6yaeT Ba-
nnpaunen HUWM N 0AHOBPEMEHHO CUIrHAMOM K YCKOPEeHuo. He NnoToMy UTO CTaHeT
CTpallHee — a NOTOMY UTO NaTdOPMEHHbIN UTPOK BCeraa ocTaBNseT He3akKpblThbl-
MW XBOCTbI MO HACTPOWNKE N onepaLnoHHOMY CONPOBOXAEHWUIO, UMEHHO TaM U XXUBET
HULLA.

fnaBHoOe

+ 70-80% menkunx aBtogunepoB PD paboTtatoT 6e3 CRM — Ho npo6nema He B OT-
CYTCTBUM YUéTa, a B TOM, UTo CRM XpaHUT pakThl, a HE MOHMMAET ONEPaALIMOHHYIO
peanbHOCTb.

» [opn3oHTanbHbIN Al-4aTBOT YCKOPSAET NepBbIN OTBET, HO He pellaeT pparMeHTa-
MO AaHHbIX Mexay ABUTO, MecceHaXepamu n TenedoHOM.

« BepTukanbHbin intelligence layer cTpouT eanHyio naMmaTb Mo o6bekTaM (aBTO),
KOHTaKTaM 1 caenkam — 3TO U eCTb UCTOUHNK YCTOMUMBOro NPeMMyLLLECTBA, a He
GYHKLUMOHANBHOCTD.

« [epeknoyawLlaad CTOMMOCTb BO3HMKAET He OT CMNOXHOCTU MHTerpauuun, a oT
HaKOMMEeHHON onepaLnoHHON NCTOPUN: 6 MecALIEB AaHHbIX O N1Aax U aBTO — 3TO
aKTUB, KOTOPbIA HENb3S NEPEHECTN B APYron NPOAYKT.

« OKHO ANng 3aHATUA HULWK A0 commoditization ropnsoHTanbHbIX nNnardopm — 12—
18 mecsaueB.

FAQ

YeMm BepTUKanbHbiK Al-criok otnnyaeTcs ot o6bi4HOM CRM ¢ yat6oTtom? CRM c
yaTboTOM A06aBNAET CKOPOCTb OTBETa NOBEPX CYLLECTBYIOLEN MHPPACTPYKTYPbI.
BepTukanbHbin intelligence layer cTponT eanHyo Moaenb AaHHbIX C HYNH, MHTErpu-
pys Bce KaHanbl (ABUTO, MeCCeHAXepbl, TenedoHUs) N Aep>Ka UCTOPUIO MO KaxKA0MY
06bEKTY NMPoAaxku, a He TOMbKO MO KOHTaKTy. PasHuua npakTnyeckasa: BO BTOPOM
cnyyae cucrtema cama nHuuumpyet follow-up v NpUHMMaET pelleHus, a He XIET,
noka meHea>xep otkpoet CRM.



MoueMmy cenyac, a He uepesroa? ABnTo paclumnpsaeT APIl-gocTyn, ropusoHTanbHble
nnaTpopmbl 4O6aBNAOT aBTO-LabnoHbl. Yepes 12-18 mecqaueB 6a30BbIn Al-OTBET
Ha ABMUTO cTtaHeT commoditized ¢yHKuMen. dnuddepeHumnaumsa Bo3MoXHa TONbKO
yepes3 HaKOM/EHHYIO OrNepauuoHHYI0 NaMdaTb — a OHa TpebyeT BPEMEHU MPUCYT-
CTBUS B HULLE.

JAna Kakux AnnepoB 3TO UMeeT CMbICN? DKOHOMMKA paboTaeT Npu MapXKe CAeNnKu
oT 50K P 1 MmHumMmymM 10-15 akTuBHbIX Ananorax B mecsu. 9To cermeHT 15-50 aBTO
c 6/y pblHKOM. Mukpoaunepsbl (3—5 aBTO) ckopee BCEro He OKYMAT MOMHOLLEHHbIN
intelligence layer — ang HUX onTUManeH ropu3oHTanbHbI NHCTPYMEHT Tuna AvBot.
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