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CKopoCTb OTBEeTa — He cepBUC, a paKTop paH>KUpoBa-

HUA: UYTO NoKa3sbiBaloT B2B-BopoHku B PP B 2026

Camblli gelléBbii crnocob mMoTepsaATb NaaTéxecnocobHoro KnueHta B 2026 roay
— OTBETUTb EMY uepe3 yeTblpe 4yaca. He oTkasaTb, HE OWNBUTLCHA B LIEHE, He
npeanoXuTb NMNOXON NPOAYKT — MNPOCTO OTBETUTb MNO3Xe, UEM TOT, KTO HAaCcTpoun
aBTOOTBET. OTO YTBEPXOEHMWe nepecTtano 6biTb TE3UCOM O CepBUCe U CTano
CTPYKTYPHbIM paKTOM cpasy B TPEX MNMOCKOCTAX: anropuTMbl NAaTHLIX NA0LWaa0K
NoAHMMAIOT B BblAaye Tex, KTO OTBeYaeT 6bICTpee; Knaccuyeckas 3aKOHOMEpPHOCTb
Lead Response Management gaét KpaTHyO pa3HuLY B KOHBEPCUN MPU OTKNKE 40
NATU MUHYT; U NCUXONOrMYEeCcKn NepBbi OTBETUBLLNIA CTAHOBUTCH AKOPEM, OTHOCKU-
TenbHO KOTOPOro nokynarenb CpaBHMBAET BCE ocTanbHoe. KaX bl U3 3TUX CNOEB
paboTaeT OTAeNbHO, U KOMMNAaHWUW, KOTOPbIE BUAAT TOMNbKO OAMH U3 HUX, HEAOCUYNTbI-
BalOTCH AeHer B ABYX APYruxX.

Lead Response Management — 310 nartepH B2B-BOpPOHKK, ONMUCaHHbLIN B Uccne-
noBaHuun Oldroyd, McElheran n Elkington n nonynapunsanpoBaHHbIn B MaTepuanax
InsideSales n Harvard Business Review: ckopocTb NepBOro KOHTakTa ¢ naom onpe-
nenseT BepOATHOCTb KBanndukaumm n 3akpbiTua CAeNKN CUnbHee, YeM 60MNbLINH-
CTBO «KayeCTBEHHbIX» HaKTOPOB. ITO HE UHCTPYMEHT, HE NPOAYKT, HE OTAENbHbIN
CcOodT. DTO 3aKOHOMEPHOCTb, KOTOPas CYLLECTBYET HE3AaBUCUMO OT TOro, 3HaeT O Hen
Bnagenew 6usHeca Unm Her.

«KayecTBO OoTBETa BaXXHEE CKOPOCTU» — 3TO pacxoxXee BO3paXxXeHne, KOTopoe B
2026 rogy oWwMB0OYHO MO MPOCTON MPUUMHE: KAaueCTBO MMEET 3HaueHWe TOMbKO
nocrne TOro, Kak OTBET BOO6LLE cryuymnnca. ANropuTM nNaaTtHoOM NMoLWaakn He oue-
HUBaAET My6buHY KOHCYNbTaLUWUN — OH OLEHUBAaET pakT peakunn n BpeMs 00 Heé;
nokynartesib, HanncaBLUW B YETbIPE KOHKYPUPYIOLLNX 06bABMNEHNS, HE AOXNAAETCH,
KTO OTBETUT Nyulle — OH paboTaeT C TeM, KTO OTBETUN NepBbIM. KauecTBO CTaHO-
BUTCS AndPepeHLMnaTopoM Ha CTaun NeperoBOpoOB, HO [0 HEE ellé HY>XXHO JOXUTb.

«Al 3aMeHUT MeHeaKepa» — 3TO NO3YHI, KOTOPLIA B JaHHOM KOHTYpe noAMeHsaeT
Lenb. ABTOMaTU3aLUnsa 0TBETA 3aKPbiBaeT HE GYHKLMIO «MEHEAXEP», a Nay3y Mexay
NPUXOA0M NAA U NEepBbIM KOHTAKTOM C yenoBekoM. Caenky no-npexHemy BeaéT
yenoBek; Po60T 3aKpbiBaeT TONbKO OKHO, B KOTOPOE NA, OCThiBaeT.
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Mouemy anroputTMm Nnatpopmbl yrKe peLwunn 3a Bac?

KomaHpa data science NoMCKOBOro paHXunpoBaHus ABUTO B TEXHWUYECKOM 6nore
KOMMaHWUM OMucbiBaeT MOUCKOBOE paHXupoBaHue kak ML-cuctemy, B KOTOpOW
06bABNEHNS COPTUPYIOTCA HA OCHOBE COTEH NPU3HAKOB, BKOUas NoseaeHme npo-
JaBua. ABTOp TOM Xe nyénukauun npeacrtaBnaeTcsa Kak data science team lead
NMOUCKOBOro paH>X1UpoBaHUda B ABUTO U ONMUCbIBAET BbIGOP KAPTOUKN KakK MalLlUHHOE
pelleHne, onupatolleecsa B TOM uucne Ha ¢akTuyeckoe MnoBeaeHne npogasLa.
«behavioural signals» 13 aton nyénmkaunm — GopMynmpoBKa, B KOTOPON CKOPOCTb
OTBeTa NpojaBLia MPUHLMANANBHO HEOoTAMYMMa OT Apyrux duden moaenn. M3
ny6nnyHbIX nNpasun avito.ru/legal/rules/ranking-ads cnegyeT, UTo anropuT™m yuu-
TbiBA€T HE TOMbKO TEKCT U LIeHY, HO 1 aKTUBHOCTb NpoJaBLia, Hannyme n KayecTBo
OTBETOB, NMPUMEHEHMe NMnaTHbIX YCnyr. BHelwHne pasbopbl anroputma, Hanpumep
y «TOYKU», GOPMYNMNPYIOT 3TO NMPAMO: «MNpoJaBeL, KOTOPbIA 6bLICTPO OTBEUaeT Ha
COOBLLIEHNSA» — OAIUH U3 ABHbIX GaKTOPOB PaHXUPOBaHNA Hapaay C NOATBEPXKAEH-
HbIM NPodUNEM, OT3bIBAMU U OLLIEHKAMW.

CTPYKTYPHbIA COBUI 3[eCb HE B TOM, UTO ABUTO cTan «CTpoxe». CTPYKTYPHbIN
cABWUIr — B TOM, UTO CKOPOCTb OTBETa nepecrtana 6biTb METPUKOW, KOTOPYIO BUANUT
TOMbKO caM npojaBel 1 ero pykoeBoauTens. Tenepb €€ Bnant ML-moaenb, n oHa
Xe onpepenseT, NnonagéTt nu ob6baBneHne B MepBble AeCATb NO3ULIKIKA Bblgayun.
Ona HnweBbIXx B2B-kaTeropumn — apeHabl CneuTexHnkn, MoHTaxa, peMoHTa, B2B-
NOrMCTUKM — NepBble AeCATb NO3nLMN 3abupatoT HENPONOPLMOHANBbHO 60bLUYIO
OON0 NPOCMOTPOB U 3aBOK. TO 3HAUUT, UTO KOMMaHUSA C MeANEHHLIM OTBETOM He
NPOCTO «TEPAET KAUeCTBO CEPBUCA»: OHA CTPYKTYPHO NNaTuUT 3a peknamy, Kotopas
paboTaeT ¢ NoHMXeHHbIM KIM[, ToToMy UTO eé KapTouka NoKa3blBaeTCH pexe.

OTo He oTaenbHasa nonutuka ABuTo. Profiru, AHaekc.Ycnyrun, oTpacnesblie MapKkeT-
nnencol Nno B2B-ycnyram — BCe OHM MAYT B Ty X€ CTOPOHY: SLA ucnonHutensa
npeBpaLlaeTcs N3 CepPBUCHOro O6eLLlaHnsa B anroputMmuyecknin curdan. Nnatoop-
Ma nepeknaabiBaeT CBOK 3KOHOMWKY Ha UCMOMHUTENSA: el JopOoXe MoKasbiBaTb
KapTouKy, Mocne Kfnka no KOTopon HUYEro He NPOUCXOAMUT, MOITOMY OHa NMECCUMU-
3MpyeT Taknx NpoaaBLOB Ha YPOBHE MOAENU, a HE Ha YPOBHE NpaBun.

M3 aToro cnenyeT nepBoe npakTnyeckoe HabnwaeHwe. Korga pykosoamtens B2B-
CEepPBUCHOM KOMMaHUK cnpawmBaeT: «A AENCTBUTENbHO NN HaM HY>XXHO OTBeuyaTb
yepes MUHYTY, a He Uepes yac?» — OH Mo CyTu crpalluBaeT, FOTOB N1 OH Nepennavn-
BaTb 3a pekamy, KoTopas anroputMmueckn AMckoHTupyetca. OTBeT noyTu Bcerga
oTpuuaTenbHbIN, AaXe eCcnu OH caM 3TOro eLlé He chopMynupoBarn.

CKONbKO Ha CaMOM Aene CTOUT 3aAep>XKa B BOPOHKe?

[MoBepx anropuTMMYECKON NOrnkn nnatdopmbl paboTaeT Kfaccmueckass 3aKOHO-
MEPHOCTb NuaoreHepauun, U3yyeHHasa 3a40M1ro A0 TOro, Kak nowagku cranu
yuntbiBaTtb SLA. InsideSales ¢ukcmpyeT 6a30Bbi 9PPeEKT: BEPOATHOCTb KOHTaKTa
C NnAoM, oTBeyalollMM Ha OHManH-3aABKY, 60nee YeM B BOCEMb pPa3 Bhlllie, eCnu
nonbiTKa caenaHa B TeueHne NAaTu MUHYT Nnocne eé rnosBieHus, No CPpaBHEHUIO C
nonbiTkon Yepesd 30 MUHYT. X e nHngorpaguka no Lead Response Management
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Best Practices nokasbiBaeT, UTo K contact rate, n qualification rate nagatoT peskumun
CTYNEHAMU MMEHHO B MepBble AeCATKN MUHYT — a Jarblie nfaBHO AerpaaupyioT,
HO Yy>Xe U3 COBCEM ApYroro AnanasoHa.

BHelHWe nccnenoBaHns pbiHKa NPUXOAAT K NMOXOXEMY BbIBOAY C APYrON CTOPOHbI.
Motarme npuBOAUT AaHHble, MO KOTOPbIM CPEeAHU CPOK OTKNMKa Ha web-nug
cocTaBngaeT 42 yaca: 37% KoMNaHW OTBeYaloT B NepBbi yac, 16% — B nepBble
CYTKK, 24% — NoO3Xe CYTOK, a 23% He oTBeyaloT BOO6LE HMKorga. 3To pacnpene-
NneHune BaXKHO He Kak 06BUHEHME, a Kak ONncaHne peanbHOCTU: «0TBeuaTb 6bICTPO»
O3HayaeT okasaTbCa B BepxXHUX 37% pblHKA MO OornepaLnoHHON AVUCLIMMIINHE, a He
Jenartb YTO-TO 3KCTpaopAnHapHoe.

Poccuinckue oTpacneBble cpe3bl Aal0T TOT XKe CIOXET B MECTHOM TepMuHonorun. UIS
NMULLET, UTO KaXXabli TPETUI 3BOHOK B MafioM U cpeaHeM 6usHece PO ocTtaércsa 6e3
OoTBeTa — 1 3TO NPO NPAMON KaHan, 6e3 y4YéTa MeCCeH,0XepoB, 3aBOK C NoLWanok
N yaTtoB Ha canTe. Accoumauna «Poccnmckmne aBToMobunbHble Annepbi» B 0630pe
aBToputenna 2024 roga ¢opmynnpyeT TO XKe cCaMoe CO CTOPOHbLI cnpoca: TenedoH-
HbIl 3BOHOK Kak KaHan TepseT A0, NokKynaTenb NepexoanT B MeCCeHaXepshl, n
Annepbl, KOTOpble He YCNenu 3a 3TUM MUrPaLMoOHHbIM ABUXEHUEM, MpoceatoT No
KOHBepCUW. AHANOrMUHbIA CABUI paHee onucaH AM4 pblHKa apeHabl CNeUTEXHUKN —
OKHO peakLun CXXNMaeTcs BbiCTpee, UeM OTpacsb NepecTpanBaeT NpoLecchl.

O6beanHsAeT 3TN AaHHbIE 0AHO: Pa3pbiB MeXAY «KCPEeAHUM PbIHKOM» U «BEPXHUMU
5-10%» no ckopocTu OoTBeTa U3MEPSETCHa He MnpoueHTamu, a Kpatamu. 1 aToT
pa3pbiB PACTET HE MOTOMY, UTO Nnaepbl cTanu 6bICTPee, a NOTOMY, YTO NOKynaTenb
cTan HeTeprnnMee: y Hero B okHe 6pay3epa unun B TeniedpoHe OTKPLITO TPU MOXOXKNX
npeanoXeHns, n NepektioYnTbCA C 0AHOI0 Ha Apyroe CTOUT eMy HOMb YCUMNNA.

Cnou TpeTumn: AKopb BOCNPUATUA

Y TpeTbero crnos HeT KpacuBbiX LUUPP B NyBANYHbLIX OTUETaX, HO OH HE MeHee
CTPYKTYpeH. ABTopbl «The Short Life of Online Sales Leads», nepeBeaéHHOro B
MaTepuansbl InsideSales n B ux coBMecTHble nybnnkauum ¢ Harvard Business Review,
PUKCMPYIOT 3TO NPAMO: KOMMaHWW, NblTaloWMecs CBA3aTbCA C NMNAOM B TeueHue
yaca, OKasblBalOTCSA MOYTM B CEMb pa3 MpPoayKTUBHee B KBanundukaLuu, Yem Te,
KTO Npo6yeT BLINTU Ha KNIMEHTa XOT S 6bl YacOM Mo3Xe. 9TO aMNMpUUYECcKn NnoaTeBep-
XAaeT AKOPHbIN addeKT: U3 04HOro N TOro Xe NoToka NMA0B BbINIPLIBAIOT He Te,
y KOro nydule sales pitch, a Te, KTo nepBbIM OKasarncd B Nosie BHUMaHUS nokynare-
ns. NepBbit OTBETUBLLNIA KOMNAHUN-UCMONHUTENb 3aHUMAaET B FOM0oBe NnokynaTens
NO3ULINIO AKOPSA: OTHOCUTENMbHO €ro LieHbl CPaBHUBAKOTCA BCE OCTallbHble LEHBbI,
OTHOCUTENbHO €ro CPOKOB — BCE OCTallbHble CPOKW, OTHOCUTENBHO ero MaHepbl —
BCe OCTallbHble MaHepbl. ATO Ta Xe camasa anchoring bias, KoTopyto noBeaeH4Yeckad
3KOHOMMKa ONUCLIBAET Ha TOBAPHbIX PbiHKaX, TONbKO B B2B-BOpOHKEe OHa paboTaeT
Ha YpOBHe NpoJaBLa, a He LieHbl.

MpakTuyeckoe cneacTBMe — JOroOHATb AKOPb JOPOoXKe, YeM UM 6biTb. BTOpol oTBeT
JOMKeH Nnéo 9BHO 6UTb MEpPBbIN MO OYEBUAHOMY KPUTEPUIO (LleHa HUXe, CPOK
Kopoue, rapaHTUu LWUPe), NM60 nepeybexaaTb NokynaTens Ha ypoBHe BOCTNPUATUSA
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— a 3T0 TpebyeT BPEeMeHM NeperoBopoB, KOTOPOE BTOPOWN NMpoAaBeL, BbIHY>XAEH
TPaTUTb, a NepBbIl — HeT. B KoprnopaTMBHbIX 3aKynkKax C AJIMHHBIM LIUK/IOM 3TO Me-
Hee 3aMeTHO, HO U TaM «NepBoe Pa3oCc/IaHHOEe KOMMEPUYEeCcKoe» CTPYKTYPHO 3a4aéT
NOBECTKY [/ MNOCNeAyIoLLNX NPeanoXeHN.

B coyeTaHun co BTOPbLIM CNOEM 3TO AaET HEMNPUATHbIN 3P DEKT: KOMMNaHUS, KOTopas
oTBeYaeT MeaNeHHo, He MPOCTO TepsaeT A0 NMNA0B — OHa CUCTeMaTUYecKn nona-
[aeT B porb AOrOHSAIOLEro U TPaTUT 60MblUe NeperoBOPHbIX YCUMUN Ha KaXXayio
cAenky, KOTOpylo BCE-Takn AOBOAUT. DTO YXXE HE BOPOHKA C pa3HOM KOHBEPCUEWN,
3TO ABa pa3HbIiX pexmnma npogax ¢ pa3Hon 3KOHOMUKOWN.

Y10 06bEeaAuHSAeT TpU cnos

Y Bcex Tpéx cnoém obulad CTPyKTypHada npuumHa — nnarpopmeHHas 3KOHOMUKa
cMellaeT SLA 13 cepBMCHOM NNOCKOCTU B anroputMmueckyto. OTaenbHO 3TO BUAHO
B Ka)X[loM crnoe: ABUTO MepeHOoCUT CKOpocTb B ranking-¢uumn; HBR/InsideSales
nokasblBaloT 3TO Ha conversion-BOpoOHKe; NoBeAeHUeckas 3KOHOMUKa — B U3Mepe-
HuK «reference-anchor effect». PaHblle «6bICTPbIN OTBET» 6bIT 06eLlaHneM 6peHaa
nokynarteso 1 6bln BUAEH TONbKO YUaCTHUKaM caenku. Tenepb 3TO CUrHar, KOTopbIn
BUANT MOAENb, U CUrHAas, KOTOPbIN MOKynaTenb cpaBHUBaeT MrHOBEHHO. CepBuUcHas
pUTOpUKa MPO «Ka4yeCTBO» U «MHAUBUAVAMbHbLIM NOAX0A» OCTanacb TaM Xe, rae
6blNna, HO pamka, B KOTOPOM 3Ta puTopuka paboTaeT, U3MeHunacb — OHa Tenepb
aKTUBMPYETCSH TOMbKO NOCNe Toro, Kak OTBET CAYyYNCs.

13 aToNn 06LLIEN MPUYNHBI CNEeAYEeT, UTO TPU CMoS He CKaablBaloTCH Kak He3aBUCU-
Mble npobnembl. OHKM yeunueatoT ApPYr Apyra: MeafieHHbI OTBET CHMXKaeT No3nLuio
B Bblaue, UTO CHUXKAET NOTOK NMAO0B; MEHbLLNI MNOTOK NNAO0B AeNnaeT KaXX Ayt KOH-
KPEeTHYI0 3a4ep>XKKY A0POXKE; N B KaXX10N KOHKPETHOW caenke KOMNaHWs BCE valle
OKa3blBaeTCcd BO BTOPOM PONN — AOrOHAOWMUM. OTO KOMMO3UTHbLIN, a HEe aaanTUB-
HbI 9ddEKT, U UMEHHO NO3TOMY KOMMaHMKN, KOTOPbIE «3HAIOT, UTO HaJ40 OoTBeYaTb
ObICTPO», YACTO BCE paBHO HEAOOLIEHMBAIOT ero MacLuTab.

Kak nepeBecTu Tpu cnos B peweHusa B2B-komnanum Ha 30-500

yenoBek

Ona pykosoautena B2B-cepBUCHOM KOMMaHUM B 3TOM CErMeHTe MpakTUUecKuin
BbIBO/, CBOpauMBaeTCcd B Tpu AencTeus. NepBoe — n3amepuTb, a He npeanonararb.
CpenHee n MeanaHHoOe BPeEMS MepBOro oTBeTa No OCHOBHOMY BXOAALLEMY KaHany
(ABUTO, cant, WhatsApp, Telegram, TenedoH) — 3710 nepsasa Luudpa, KoTopasa A0NXK-
Ha NOABUTbLCH Ha gawbopae y KOMMepuyeckKoro AnpeKTopa, paaoM ¢ KONMUYecTBOM
nnuaoB 1 KoHBepcuein. bes Heé Henb3s HY BblIBUPaTb MHCTPYMEHT, HX OLLEHMBATb €ro

adPeKT.

BTopoe — aBTOMaTM3NpOBaTb HE «MeHeaXepa», a nayay. [lepsoe coobLieHne B
OTBET Ha NnJ — KOPOTKoe, GakTUUYecKoe, C YTOUHSAIOLLMM BOMPOCOM — CMOKONHO
aBTOMaTU3UpyeTCH 6e3 NoTepun KayecTBa. ATO 3aKpbIBAET anropuTMUUECKUIA CNON
(nnaTtdopma dukcupyeT dakT OoTBeTa), 3aKpbiBaeT BTOPON cron (nua nony4yaet
peakuuio B npejenax okHa Lead Response Management) n HeMTpannsyeT SKOPHbIN



adpdeKkT TpeTbero crnosg — nepsBbil OTBETUBLUNIA CTAHOBUTCH HE KOHKYPEHTOM, a
Balllei cobCTBEHHOM KoMMaHuen. MNepenada B YenoBeyeckme pyku npoucxoamT Ha
creayloueM Lware, U Ka4eCTBO NePEeroBoOpoB OT 3TOr0 He CTPadaeT.

TpeTbe — He aBTOMAaTU3NPOBaTb BeAeHNe caenkn. 9To pacnpocTpaHEHHAas OWmnbKa,
B KOTOPOW KOMMAHWUS MblTAaeTCA 3aMEHUTb MeHeaXKepa areHToM Mo BCEMY LMK,
yNMpaeTcs B KaueCTBO, pa304yapoOBLIBAETCH M CBOpauMBaeT NMpoekT. ABToMaTnsa-
LMA oKynaeTcs Ha NATUMUHYTHOM OKHe peakLuu, a He Ha JABYXHeAeNbHOM LUKe
cornacoBaHmd cMeTbl. OTU ABa YPOBHA TPEbYIOT pa3HOW 3penocTu CUCTEMbI, pas-
HbIX METPUK 1 PpasHON NPUEMKMN.

YTO U3MepATb NepBbiIMU ABYMS HeAeNAMU

[1Be 6a30Bble METPUKM 3aKPbIBAIOT 60/bLUYIO YacTb KapTUHbLIL. MepBas — MeaAnaH-
Hoe BpeMS NepBoro oTBeTa Mo OCHOBHOMY BXxoAsLleMy KaHany (MO BpeMeHn oT
BXO/1SLLErO COOBLIEHMS 10 MepBOro oTBeTa COTpyaHMKa unm 60Ta). BTopasa — gons
nuaoB 6e3 oTBeTa (Kak B cpes3e paboyero [JHS, Tak U B cpe3e HOUb/BbIXOAHbIE).
3Tn ABe UMdPbl AOCTATOUHbI, YTO6bI OLIEHUTb 06a MepPBbIX CMNOSA U NMPUHSATbL 060CHO-
BaHHOe pelleHne 06 aBTOMaTU3aLuN NepBoro oTeeTa. TpeTba nonesHas, HO yXxe
Npon3BoAHad MeTpUKa — AOMA BTOPbIX U TPETbUX KaCaHUM OT COTPYAHUKA, ecru
B nepsble 24—48 yacoB oTBeT He criyunncs. OHa nokasbiBaeT, HACKOMbKO onepaLm-
OHHaf AUCUMNNNHA CnpaBnAeTCcs C BbiNaBWUMU NUAaMu, U YacTo 4aéT 6bICTPbIN
BbIUIPbILL 6€3 Mo60i aBToMaTu3aL M — BBeAEeHUEM PYYHOIro pernameHTa.

CpaBHeHWe MeanaHbl BHYTPU KOMMaHUW ¢ ny6nnyHbiMu pedepeHcamn (5 MUHYT
y nnaepoB, 1 yac y BepxXHUX 37%, «KaxXOblh TpeTun 6e3 oTBeTa» y PbIHOYHOIO
cpefliHero) o6blIUHO YKaabiBaeTcs B OJHY Heaento paboThl aHanuTuka. Jna 6onb-
LUMHCTBA KOMMaHW 3TO TOT CPe3 peanbHOCTU, KOTOPbLIA PUKCUPYETCS BMNepBbLIE U
Cpasy MeHsAEeT NpMopUTETLI KOMMEPYECKOro 6/10Ka Ha cneayioLwinm keapTarn.

CurHanbl 2026 roaa

B 6nunxxaniune aseHaauaTb MecsaLeB CTOUT CneanTb 3a TPEMSA CTPYKTYPHbIMU CUT-
Hanamu. MNepBbln — MoMeHT, koraa WhatsApp Business unu Telegram Business
Ha4yHYT Ny6MYHO ucnonb3oBaTb SLA npoaaBua Kak ¢akTop BUANMOCTU B KaTano-
rax ycnyr. Cenyac oHM 3TO 9BHO He AenatoT, HO NnormkKa nnaowanouHon aKOHOMUKK
TOMKaeT B 3Ty CTOPOHY, U NEepBbIN U3 HUX, KTO BBEAET XECTKMN ranking-curHan
No CKOPOCTW, 3aCTaBUT OCTallbHbIX MOATAHYTbLCA B TeueHune nonyroga. Bropon —
MOMEHT, KOoraa KpynHbI poccuimnckmnim mapketnnenc B2B-ycnyr (Profi.ru unm aHanor)
BBedéT hard-cutoff: ucnonHutenn c MmeanaHHblM BpeMeHeM oTBeTa Bbllle N MUHYT
nepecTalT NoKasbiBaTbCA B NepBON CTPaHULE Bblgaun. TPeTUin — MOMEHT, Koraa
oTpacneBas accouunaums (Hanpumep, No aBTOPUTENTY UMN CTPOUTENBHON apeHae)
onye6nnkyeT MeaumaHHyto ckopocTb first response no cerMeHTy: 3TO NpeBpaTuT
NHOMBUAYaANbHYIO METPUKY B NMYBNUYUYHBLIM BEHUYMAPK, U NO60N NCNONHUTENb, Nona-
Jalownm HUXe MeanaHbl, HAUHET TepaATb KMIMEHTOB YXKe M3-3a penyTauuMoHHOro
addekTa, a He TONMbKO U3-3a anropmuTMa.



FnaBHOe

- CkopocTb nepBoro oTBeTa B B2B-BopoHke 2026 roga paboTaeT Ha TpEx
He3aBUCUMBbIX cnosax: ML-paHXxunpoBaHue nnatHbiX naouwanaok, Lead Response
Management no BOpoHKe, AKOPHbI 3ddeKkT BOoCnpUaTud. OpdeKkTbl 3TUX CMOEB
NepemMHoOXaloTCs, a He CKNaablBaldTCH, U KOMMNaHUW, BUAdALMe TONbKO OAUH U3
HUX, HeJJOCUMNTBIBAIOTCS B ABYX APYIUX.

« ABUTO W aHanornyHble nnatdopmbl BCTPOUNM CKOPOCTb OTBEeTa NpojaBla B
anropuT™M paHXunpoBaHus. ITo nepeBeno SLA M3 NNOCKOCTU «CEPBUC Nydlle Y
BbICTPbLIX» B MMOCKOCTb «Bblgaya MeHblle Y MeANeHHbIX» — TO €CTb B N/MOCKOCTb
NPAMON 3KOHOMUKM NMATHbIX KaHaMNoB.

- Lead Response Management Kak 3akKOHOMEPHOCTb AAéT KPaTHYK pasHuLy B
KOHTaKTe U KBanuoukaLmm npu oTKAnKe Ao NaTu MUHYT NPOTUB TpUALATK; POC-
CUMNCKNe oTpacreBble Cpe3bl MoKa3biBaOT, YTO CPeAHUI PLIHOK XUBET B pexnme
OTKNKA, N3MEPHAEMOro yacamun 1 cytkamu. PaspblB Mexay cpeaHnM 1 BEPXHUMU
10% KOMMNaHWK Mo CKOPOCTU — 3TO pa3pbiB B pexknmax npoaax, a He B NpoLeHTax
KOHBEPCUMW.

- ABTOMaTM3aUMUsa OKyrnaeTcd Ha NATUMUHYTHOM OKHE peakuuu, a He Ha AByXHe-
nenbHOM UMK e caenku. lepBoe — 3TO KOPOTKOE aBTOCOO6LLEHNE C YTOUHAIOLLNM
BOMPOCOM, 3aKpbiBalollee Tpu Cnod cpasy. BTopoe — 3TO nomnbiTka 3aMeHuTb
MeHeaXXepa areHToM o Bcemy Umnkny, kotopas B 2026 roay eLLlé He okynaeTca Ha
MacCcoBOM cermeHTe B2B-cepBucos.

FAQ

Yto 3Hauut «Lead Response Management» B o4HOM npenno)XxXeHuu? 370
naTttepH B2B-BOPOHKK, NO KOTOPOMY BEPOATHOCTb KBannduULMpPOBaTb N 3aKPbITh
cAenky CUMbHO 3aBUCUT OT BPEMEHM A0 MNePBOro KOHTaKTa C MNAOM: MATb MUHYT
NPOTMB TPUALLATM Y>Ke AaloT PasHuULYY B pasbl, a He B NPOLIeHTaX, COrMacHO Knaccu-
yeckomy nccnepgopanuto Oldroyd n konner, nonynapunaoBaHHoMy InsideSales n HBR.

910 AeACTBUTENbHO NMOATBEP)XAEHO ANA POCCUMACKOro pblHKA, a He TONbKO
ana CWA? [la, B Ton yacTu, uto namepsaetcsd. UIS npmBoauT AaHHbIE MO MarioMy U
cpenHemy 6usHecy PO — kaxkablin TpeTuin 3BBOHOK He NofnyyaeT oTeBeTa. Accounaumns
«Poccunckne aBToMo6ubHble Aunepbl» PUKCUPYET TOT Xe 3dPeKT B aBTOpUTENne
N noaTBepXXaaeT MUrpaumio rnokynatenen B MecceHaXepbl. YHUBepCcanbHblA poc-
cuincknn benchmark no meanaHHomy first response noka He ony6/MKOBaH — 3TO U
€CTb OWH U3 oXKnaaemblx curHanos 2026 roaa.

Ecnu y Hac y>xe ctout CRM c aBTOOTBETOM — 3aUeM eLlé YTO-To Aenartb? ABTO-
OTBET TUMa «cnacmnbo, Mbl CKOPO CBAXEMCH» 3aKpPbIBAET TOMbKO GopMarnbHbIN GakT
peakuuun, Ho He 3aKkpbiBaeT Lead Response Management: anga anroputMma ABUTO
3TO curHan, Ans BOPOHKM — HeT. CooblieHne AO0NXHO coaepXaTb YTOUHSAIOLLINI
BOMPOC UM KOPOTKWUIA LWar Bnepén, uTobbl NonacTb BO BTOPYIO U TPETbIO NOCKOCTMW.
LLla6noH «cnacmbo, Mbl NEPE3BOHUM» PaboTaeT B 3TOM CMbICME Tak >e MNoxo, Kak
NonHoe MonyaHue.


https://www.insidesales.com/response-time-matters/
https://www.insidesales.com/response-time-matters/
https://www.insidesales.com/response-time-matters/
https://www.uiscom.ru/blog/kak-biznes-sam-upuskaet-klientov-pochemu-kazhdyy-tretiy-zvonok-ostaetsya-bez-otveta-i-chto-s-etim-de/
https://asroad.org/news/novosti-partnerov/telefonnye-zvonki-klientam-bolshe-ne-rabotayut/
https://asroad.org/news/novosti-partnerov/telefonnye-zvonki-klientam-bolshe-ne-rabotayut/

C yero HauaTb B2B-koMnaHun Ha 100 yenoBek, Yy KOTOPOM NepBbiit OTBET — 3TO
«KakK nonyuyutca»? C namepeHud. NoctaBuTb 3aMep MeanaHHOro BpeMeHn nepeo-
ro oTBeTa No OCHOBHOMY KaHany — ABuTo, canT, WhatsApp — Ha 6nunxaniumne ase
Heaenu N cpaBHUTb C Ny6NUUHBIMK pedepeHcamu. [lanee — KoOpoTKas aBToMaTu-
3aunsa NepBoro COO6LIEHNA C YTOUHAOWMM BOMPOCOM; BeAeHNEe CAEeNKN OCTaBUTb
MeHeaXxepy. [lepecTpanBaTtb BeaeHWe cAenkKn UMeeT CMbIC TOMNbKO NOCe Toro, Kak
3aKpoeTCcs NepBoe OKHO, U B Lindpax byaeT BUAHO, UTO UMEHHO U3MEHUNOCH.
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