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CRM xpaHuT dpakTbl. Crioit NTOHUMAHUSA XXUBET OTAENbHO
— U ero nopa CTpouTb NOBepXx

B uém paspbiB MeXXay TeMm, uTo 3anucaHo B CRM, u Tem, UTo KOM-

naHUd Ha CaMOM Aele 3HaeT 0 KITUeHTaX

Mo naHHbIM Salesforce State of Sales, 3HaunMTenbHasa YacTb NPOAABLIOB HE BHOCUT
naHHble B CRM BOBpeMs — OLIEHKU KPYTATCS BOKPYr oTMeTKN 85% He3anonHeHnsa
no ropsiunM cnejam. ATo 3HAUYNUT, YTO CUCTEMA, B KOTOPYIO KOMMaHMS BNOXuna rogbl
N 6100>KeThl, N0 PaKTy ONUCLIBAET HE pPearnibHOCTb CAENokK, a eé 6neaHy0 KOMuio
3agHUM umcrnoM. KoHTakT, caenka, ctaTyc, 3aMeTka — BCE BHECEHO BbiGOPOYHO,
HEernosmnHo, ¢ onosgaHneM. HacTodllee 3HaHUE O TOM, MOYEMY KMTMEHT yXOOUT, UTo
610KNPYET CAenkKy, Kakon naTtTepH npeallecTBYeT OTKa3sy, XXUBET He B 6a3e, a B
ronoBax MeHeaXXepoB N McuyesaeT BMECTe C UX YBOMbHeHWEM. Pa3pbiB 34ech He
TEXHUUYECKNI. OTO pa3pbiB MexXay cuctemon 3anmcu (system of record) u noHnma-
HUEM.

MoueMy nonbiTKa 3aKpbITb pa3pbiB 3amMeHo CRM noutu Bceraa

npoBanuBaeTcCHd

Co6bnasH oueBuaeH: ecnn CRM nycTtas, naBanTe 3aMeHUM €€ Ha «yMHyo». 3Ta
noruka npuBoauT TpaauLWOHHBIN B2B K npoekTam rip-and-replace, KoTopblie nNpo-
BanuMBaloTCa Mo o4HON U Ton Xe npuunHe. CRM B 3penoin KomnaHMMm — 3TO He
6a3a gaHHbIX, 9TO NMOBEPXHOCTb, HA KOTOPOW AEpPXUTCH AUCUUNnNHA oTaena npo-
pax: pipeline, cTaTychl, 3aga4uun, uctopud. Mliogn NpUBLIKNN K 9TOMY UHTEPdENCY,
pernamMmeHTbl HanncaHbl Noj Hero, OTUETHOCTbL COBMPAETCH U3 Hero. BulaepHYTb ero
O3Ha4yaeT OCTaHOBUTbL paboTaloWmMin NpoLecc paan obellaHns, UTO HOBLIN ByaeT
nydtue.

Mpo6nema B ToM, UTo 3ameHa CRM He pellaeT UCXoaHYI0 3aaady. HoBada cuctema
TakK >Ke ocTaHeTcs Tabnuuen GakToB, KOTOPYIO Tak Xe He byayT 3anonHATb BOBpe-
M4. HesanonHeHne CRM — 3T0 He AedeKT KOHKPETHOro NpoayKTa, 3TO CTPYKTYPHOE
CBOWCTBO M060M CUCTEMbI, KOTOpada TPebyeT OT YenioBeka pyyHoro BBoJa B MOMEHT,
Korga OH 3aHAT npogaxken. Ta e Salesforce State of Sales ¢pukcmpyeTt pyuHoun
TpyA MO aAMUHUCTPUPOBAHUIO AAHHbLIX KaK OAHY U3 rMaBHbIX MPUYNH, MO KOTOPOM
npoaaBLbl TPATAT Ha COBCTBEHHO NMPoJaXky MeHblle TpeTn pabouero BpeMeHu, —
CMeHa dprblka Ha cMcTeMe 3TOro He MeHsAeT. MeHATb UHCTPYMEHT 6eCCMbICIEHHO,
eCcnun npmpoaa y3Koro Mecta He B UHCTPYMEHTE.


https://www.salesforce.com/resources/research-reports/state-of-sales/
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MpaBUNbHbLIN BOMPOC 3BYYUT MHaue. He «60T mnum CRM» n He «kakyio CRM
Bbl6paTb», a «Kakasa onepaunoHHas NoOBEPXHOCTb Y KMIMEHTA yXe eCTb, U KaK Hafa-
CTPOWUTb Ha HeW Crnown, KOTOPbIN 3aKPOET TO, Yero oHa CTPYKTYPHO He ymeeT». CRM
yMeeT XpaHUTb U AnucunnnmHupoBaTtb. OHa He yMeeT NOHUMaTb CBOBOAHbLIN TEKCT,
BECTW Ananor, Aep>aTb KOHTEKCT 1 paboTaTb Kak MOCTOSAHHO AOCTYMNHLIN cobecen-
HuK. VIMeHHO clofa 3axoanT Al — He BMECTO, a NoBepxX.

TpVI TUNa NnamdaTu, KOTophbie rnpeepawaloT naCCUBHYIO 6a3y B aK-

TUB

Cnon noHnmanug (intelligence layer) nosepx CRM otnnyaetca ot CRM He Hannum-
eM Mojmenun, a cnocobom HakonneHus 3HaHua. CRM 3anonHaeTca pykamun. Cnon
NMOHMMAaHMWSA 3anofHAeTCA MacCMBHO — W3 caMUX ANanoroB, COBbLITUM U UCXOA0B.
Akagemunuyecknin 063op «Memory in the Age of Al Agents» onucbiBaeT namsaTb
areHTa Kak HeCKO/MbKO pa3HbIX CMOEB, U 3Ta pasbuBKa NpaMo fTOXUTCSA Ha 3aauy.

[MepBbIA cnol — anuMa3oguueckas NamaTb: UYTO MPOU3OLLMO, B KaKOM nopsaake, C
KakuM KOHTeKCTOM. KTo Hanucan, korga, 4YTo nonpocun, 4to oTeeTunn. Btopon —
CEeMaHTUYecKasd: 4YTo 3TO 3Ha4YuT. MNpodunnm KNMeHToB, NOBTOPSIOLLMECH CUTYyaL MW,
TUMNUHbBIE BO3PaXXeHUs N TO, Kak OHU paspellannck. TpeTnuin — npoueaypHas: Kak
Mbl 3TO aenaem. lNpaBuna NPUHATUS pelleHuin, BbiBeAeHHble U3 NPakTUKK, a He
3anMcaHHble B JOKYMEHT. YeTBEPThIN, CaMblil LLlEHHbI U NOYTU HUTAE HEe MHCTPYMEH-
TUPOBAHHbLIN, — NaMATb TPAEKTOPUN: UTO areHT NpeanioxXnn, YTo YenoBekK N3MEHUN,
Kakoun nonyymncs ncxod. 3toro HeT HKU B oaHon CRM, notomy uto CRM He ¢ukecu-
PYEeT, UTO 6bI/10 OTBEPrHYTO U MOYEMY.

PasHuua npuHumnmnanbHada. RAG (retrieval-augmented generation, reHepauus ¢ no-
NCKOM MO JOKYMEHTaM) — 3TO YMHbIM NOUCK: 3aaaéllb BONPOC, CUCTEMA JOCTaéT
peneBaHTHble ¢parmMeHTbl. OH ynyyllaeT TOYHOCTb OTBETA, HO HE MOHUMAaET Mpu-
UMHHO-CMEeACTBEHHbIX CBA3eM Mexay cobbiTuaMu. Cron NMOHMMaHUa CTPOUT He
NHOEKC OOKYMEHTOB, a KOMMNaKTHYIO MOAENb ONepaLnoHHON peanbHOCTK 6usHeca —
Moaenb Mupa (world model), — KoTopas BbIBOAUTCSH U3 onbiTa. TOT e 0630p PpuK-
CUpPYET NaMaTb He KaK GYHKLMI-NPUATHYIO-006aBKY, a Kak 6a30BY0 CMOCO6HOCTb
areHToB. [ANg ANMHHOIO LMK 1a 9TO KPUTUYHO: LieHa U AOCTYMHOCTb BUepa He paBHbI
LleHe 1 JOCTYMHOCTU CEerogHs, U XpaHunuile A0N>HO 3HaTb HE TOMbKO «UYTO BEPHOY,
HO 1 «Korga 3To 6biN0 BEPHO».

Kak cnoit 3ambikaeTca Ha CRM, He noMas eé: luMHa cob6bITUi

BMECTO HOBOM CUCTEMbI

ApxuTekTypa, KoTopas pab6oTaeT, He noameHaeT CRM, a BcTpauMBaeTcd B eé
CO6bITUNHBIN NoTOK. CoBpeMmeHHble CRM oTaatoT cobbiTUa yepe3 Be6XYKN: HOBOE
coobLeHne, CMeHa cTaTyca, HOBbI N, HoBas 3adada. 9To npespawiaet CRM B
LLUMHY cOBbITUI (event bus), K KOToOpoK NoAKNOYaeTCH Cnoi NoHMMaHns. OH cnyLliaeT
BXOASALLUNA CBOBOAHBIN TEKCT, KBaNnUpULUMNpyeT, 3a4aéT YTOUHAKOLLME BOMPOCHI, Nne-
PEBOANT PA3roBOP B Cneaytolliee pasyMHoe AeNCTBMUE N NULLIET pe3ynbTaT 06paTHO
B CRM — Tyaa, rae XuUBET MeHeaxep.


https://arxiv.org/abs/2512.13564

Y 3TON cxeMbl ecTb XECTKOoe NHXeHepHoe TpeboBaHue. OTBeT Ha BEH6XYK 06bIYHO
HY>XEH 6bICTPEE, UEM 3a Napy CEKYHM, NHaUe MHTerpauns HaunHaeT aerpaampoBarb.
Mnatdopmbl crioga noBepx CRM cTpodTca MMEHHO KaK COBbITUMHO-YNpaBngaemMble
NPOAYKTbl C KOHHEKTOpaMW K CUCTEeMe 3anucu, a He Kak HOUYHOM CUHK — 3TO
BM.OHO Mo apxuTekType Salesloft, KOTopbIN NPOAAET OpKeCTpaLMIO BbIPYUKX NOBEPX
Salesforce n HubSpot Kak oTaenbHbIM pPeakTUBHbIA CNOW. 3HAYNT, CNON AONXXeH
6bITb COBBITUNHO-YNPABAAEMbIM N HAAEXHbBIM, & HE NaKeTHbIM HOUHbIM MPOLLECCOM.
OTO He «406aBUTb YaT-60Ta COH0KY» — 3TO MOCTPOUTL MOCTOAHHO AOCTYMHbLIA peak-
TUBHbIN KOHTYP NOBEPX CUCTEMbI 3amnnUCK.

34ecb BaXXHO OTNMUYUTL CMOW MOHMMAaHUA OT TPAHCMOPTHLIX CEPBUCOB, KOTOPbLIE
dopmManbHo Toxe «HaacTporka Hag CRM». Mnatdopmbl nepenayn coobLleHun —
MECCeH0Xep-arperaTtopbl, KOHHEKTOPbI KaHANoOB — NepeHocAT TekcT ns WhatsApp
nnn Telegram B KapTouky caenku. OHM He paloT reasoning, He KBanueUUUPYIOT
aBTOHOMHO, HE HakannMBawT MoAenb Mupa. 3TO MHPPACTPYKTYPHLIA CMOW, U OH
yXXe 3aHAT N KoMMoanTnanpoBaH. Cnon NnoHMMaHnsa XMBET Ha YPOBEHb BhiLLE: OH
He JoCTaBNAeT COObLleHne, OH MOHUMAaEeT ero U NPUHUMaET KOHTEKCTHOE PeLUeHme.
Ecnn Al octaétca TOnNbko TPaHCNOPTHbIM 60TOM 6e3 3anucu B pipeline, oH He
CTaHOBMTCHA onepaLuoHHbIM crnoeM — HO U CRM 6e3 Al ocTaétca naccuBHOM 6a30M,
KOTOpasi caMa He ABUraeT gumanor.

Fne 3a4echb 3awumMTa: He Mojelb, a rny6uHa U HaKoNnmneHHble AaHHbIe
[maBHOe BO3paxeHue K ITOMy naTtTepHy — «Al maccoBblii, N060M MNOBTOPUT
3a nonroga». Bo3paxeHne BepHoOe HarMonoBUHY, 1 MOHUMaHWE FpaHULLbl BaXHee
camoro narrtepHa. [MpoMnTbl NnepeHocuMbl: SaaStr B pasbope «4 ypoBHSA NepeHoCcu-
MOCTW NPOMNTOB» PUKCUPYET, UTO 3HaAUMUTENbHaa 4YacTb Al-areHToB KonmpyeTcs
KOHKYPEHTOM 3a [HM uyepe3 NnepeHoc nMpomMnTa v napy AHen goHacTponku. baso-
Bag MoJenb ToXe He 3awmTa: Foundation Capital B «When model providers eat
everything» npamMo onucbiBaeT, Kak npoeanaepbl Moaenen nayt BBepX Mo CTeKY 1
cbefaloT NPUKNaaHON CMON, Y KOTOPOro HET HMYero, kpome 06éptku. CtaHgapTnsa-
Lna ynpaBngeMbiX cpes AOMNOMNHUTENbHO OBHYNAET LLeHHOCTb MHPPACTPYKTYPHOMN
yacTu — OTKpbITbie nMpoTokonbl Bpoae Model Context Protocol aenaloT noakntoue-
HME MHCTPYMEHTOB BOMPOCOM HACTPOWKWU, a HE MHXXEHEPUN.

3alimTa NexuT B TPEX ApYyrnx Mectax. [lepBoe — rnybuHa nHTerpaummn B exxeaHeB-
HyIO pyTUHY. SaaStr B 0630pe «Follow the agents» pasBoauT ypoBHU NpuxuBae-
MOCTU: areHTbl YPOBHSHA COpy-paste npoMnToB yAep>XXMBaOT BANOBYIO BbIPYUKY Ha
ypoBHe 80-85%, areHTbl, BCTPOEHHble B pabouuin npouecc n gomeH, — 90-97%.
PazHunua He B KauecTBe MOJenu, a B TOM, HAaCcKOMbKO My6oKO Cnon BNMNeTEH B
onepauunn. BTopoe — BepTuKanbHble AaHHbIE: HAKOMIEHHbIE TPAEKTOPUN PeLLEHUI
B KOHKPETHOW OTpacnun, KOTopble KOHKYPEHT A0MXeH cobupaTb C HyNs. TpeTbe —
BnageHne paboumm MpPoLLeCCOM: €Cnn Mpu OTKI/IIOUYEHUU CNos OCTaHaBNMBaeTCH
yacTb 6M3HEeCa, LeHa yxo4a CTaHOBUTCA 3anpeTuTeNbHOMN.

KaHOHWUHbIN MpuMep — Harvey B lopucnpygeHuun. 3awmura TaMm He B TOM, YTO
OHW UCMOMb3YIOT CUMbHYIO MOJenb, — MOAeNb AOCTyMHa BCEM. 3aluuTa B TOM,
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UYTO UX XPaHUNULWE KOMUT He AOKYMEHTHI, a pelleHNnsa ¢ ucxogamu, 1 BCTPOEHO B
eXXeaHeBHbI pabounii LUK IOPUCTA, a He Bbi3bIBAeTCA MHOraa. BocnponssecTn 3To
O3Ha4yaeT cobpaTb Te Xe rodbl NpakTUKKN 3aHOBO. SaaStr dopmynunpyeT Bogopasaen
pe3ko: CRM, koTopaa ctaHoBUTCA xabom angd Al-areHToB, BbIUIPbLIBAET, a Ta, UTo
He CTaHOBMUTCS, NpeBpallaeTca B 6a3y AaHHbIX, 3a KOTOPYIO Bbl NepennaynBaeTe.
3awmnuwéH He Al 1 He CRM no oTaenbHOCTM — 3allULLEH CMOoW, KOTOPLIKN Hakanm-
BaeTCHA MeXAay HUMWU U NPUHaANeXnT KOHKPETHOMY BU3HECY.

YTO 3TO 3HAUMUT Ha NPaAKTUKE

[na ocHoBaTens, KOTopbI CTPOUT NPOAYKT B TpaauLMOHHOM B2B: He npoaaBanTe
3ameHy CRM. MNpopaaBanTe Touky Bxoga (wedge), koTopas 3aropaeTcs 6bICTPO U He
TpebyeT OT K/MeHTa noMaTb rnpoLecc. Paboune TOUKN BXoga — pPe3toMe BCTpeun
C aBTO3ano/IHEHMEM KapTOUKN N CreayIoWmMM LaroM, peakTuBaums 3aBUCLUMX cae-
NoK Mo KOHTEKCTY UCTopuu, kBanndbukaums BXoaawero cBo604HOro Tekcrta. TecT
Ha NPaBUMbHYIO apXUTEKTYPY OAWNH: YTO MMEHHO Y K/MEeHTa CTaHeT YHUKanbHbIM
N HernepeHoCMMbIM 4Yepes rnontopa roga paboTol. ECNM OoTBET — «HACTPOEHHbIE
NPOMNTbl U KOHHEKTOPLI», Bbl CTPOUTE 06EPTKY, KOTOPYIO CKONUPYIOT 3a KBapTan.
Ecnn oTBeT — cobCcTBEHHAsA CXemMa CYLLIHOCTEN OTPAaCnuM NtoC NCTOPUSA TPaeKTOPUin
peleHnin Nnc KoanduunpoBaHHble pernamMmeHThbl, Bbl CTPoUTe akTuB. IHCTpYMeH-
TUPOBATb HaKOMMEHNe TPaAeKTOPUM HY>KHO C NepBOro AHS, JaXe eCrnun areHT rnoka
AenaeTt Tpu BeLu: 3a4HNUM YNCMOM 3TU AaHHble He BOCCTaHOBUTb.

Ona pykoBoantens TpaauUMOHHOW KoMnaHuu, y koToporo CRM y>Xe CTOUT 1 He
3anonHdaeTcsa: He MeHanTe CRM. OueHnTe eé Kak onepalmoHHYI0 NMOBEPXHOCTb U
crnpocuTe nocTaBLMKa CNOSA NOHUMaHUS, Kak OH BCTpanBaeTCca B €€ CObbITUNHbLIN
NoTOK, He Tpebysa Murpaunun. NMonesHbin TECT Ha CTapTe: NONPoCcuUTe NnokasaThb, rae
PU3NYECKN XPAHATCHA HaAKOMMEHHble JaHHbIe AMaNoroB U PeLleHnin U B Kakom ¢op-
MaTe Bbl MOXeTe UX 3abpaTtb. Ecnn gaHHble XUBYT TOMbKO B yNpaBnseMon cpene
npoBangepa n nx LeHHOCTb HEOTAeNMMa OT ero MHPPaCTPYKTYPbl — Bbl MOKyNaeTe
He aKTuB, a 3aBUCUMOCTb. BTOPO TECT — NaTeHTHOCTb: CNon 0693aH OTBeYaTb Ha
Cco6bITVE 3a CeKyHAbl, UHAUe OH PacChINeTCHd Ha peanibHOM Harpy3ke. /1 oTaenbHo
— eXXeMecsayHoe ConpoBoOXAeHNEe 30eCh HE «MoaaepXKKa», a NPoLecc HakonneHnsa
NHTEenneKkTa 6M3Heca: Kaxablh Mecal, paboTbl — 3TO HOBbIE TPAEKTOPUN U pacTy-
a9 CTOMMOCTb yxoaa.

0na nHXxeHepa, NPOEKTUPYIOLLEro Takon CNoun: KMOUeBON BOMPOC — rae >XKUBET
ynpaBnsaowmn KoHTyp (control plane). Ecnu opkecTpaums, peecTp UHCTPYMEHTOB
N MapLipyTusauua pelleHnin onncaHbl B BalleM Koje W pa3BEPHYTbl B Ballewn
NHOPACTPYKTYpPE, Bbl UCNOMb3YeTe NpoBanjepa Kak cpeny UCMNOMHEeHNS, a He Kak
orepaunoHHyto nnarpopmy. NamMaTb genuTe Ha ABa XpaHUNULA: Cbipble COBbITUA
N OTOENbHO TPAEKTOPUM PELLUEHNI C NONEM UCXo4a — UMEHHO BTOPOe He A0MXKHO
yTekaTtb K npoBanaepy Moaenv n UMeHHO OHO CO3AaéT 3aWuTy. [ng onepaunoHHbIX
JaHHbIX, rae ¢akTbl MEHAIOTCS BO BPEMEHU, BPpEMEHHOUN rpad 3HaHMN 6bET 06bIUHbIN
BEKTOPHbI MOMCK: OH 3HAET HE TOMbKO «UYTO NMOX0OXE», HO U «YTO 6bl/10 BEPHO KOraax.



Ha uTto cMoTpeTb Aanblue

[MaTTepH BOCNPOU3BOAMM BE3AE, rAe Y BU3Heca yXXe eCTb onepaumoHHas noBepx-
HOCTb WU ANWHHBIA LMKN: aBTOAMUNEPLI, HEABUXUMOCTb, NoaaepXxKa SaasS, npoekT-
Hble nNpogaxu, Nobon TpaanunoHHbin B2B. CurHan, 4yto cno NOHUMaHUga NPUXn-
BaeTCH Kak CaMOCTOATENbHAA KaTeropus, — nosgBrneHne NocTaBLUNMKOB, KOTOPbIE
npoaakT MMEHHO ero, a He «Al BHyTpu Hawen CRM». MapannenbHO CTOUT cnegnTb
3a ropusoHTanbHbiMn CRM: oHK go6aBAT generic-Al noBepx cebq, 1 3TO Cy4YnTCH,
HO C OTCTaBaHMeM Ha nonTopa-ABa roga n 6e3 BepTUKanbHOW rMy6uHbl. OKHO
ANg BEPTUKaNbHOro Cfios NoHMMaHna — aToT 3a30p. [NocTaBumkn Bpoae Salesloft
AaBHO npogatoT cnon noeepx CRM Kak oTAenbHbIn NPOAYKT, HO FOPU3OHTaNbLHO
N NO aHrMoOA3blYHOMY PbIHKY; BEPTUKAMNbHbIE HULLIW C AMNWUHHBIM LUKMOM 3TOT CNOT
noka gep>art OTKpPbITbIM. KTO NOCTPOUT B HEM aKTUB, a He 06EPTKY, TOT U VAEPXUT
KAneHTa, Korga Moaefib CTaHeT MacCOBOW.

FnaBHoOe

+ CRM ocTaétca Tabnuuen ¢akToB: no gaHHbIM Salesforce okono 85% npoaaBLoB
He 3arnonHAIT €€ BOBPEMS, U pealibHOe 3HaHME O KNTMeHTax XUBET B ronosax, a
He B 6a3e.

« 3ameHa CRM He pellaeT npobneMy — HoBas cUMCTEMa TaK Xe He 6byaeT 3anorn-
HATbCSA. MpaBUNbHbLIA X04 — HaACTPOUTb CNOM MOHMMAaHUA NMOBEPX CYLLECTBYIO-
e NOBEPXHOCTW.

« Cnon KonuT 3HaHWe NacCUBHO Yepe3 YeThbipe Tuna namaTu (anM3oanueckyto, ce-
MaHTUYEeCKYIo, MPoLeaYPHYIO U TpaekTopuin) U nuweT obpaTtHo B CRM uepes eé
LWMHY COBbITUN, TPEBYH OTBETA 3a CEKYHAbI.

« 3awmuTa He B MOJeNn — oHa MaccoBad yepes 12-24 mecaua — n He B CRM, a B
rmyébuHe UHTerpaunmn, BepTuKanbHbIX JaHHbIX U BNageHnn paboymnmM NpOLLECCOM.
SaaStr ¢pukcupyeT paspbiB B yaepxxaHun: 80-85% npotmne 90-97%.

« [laTTepH BOCNPON3BOANM B NO60M TpaauLMOHHOM B2B ¢ ANWHHBIM LUK IOM, rae
onepauLnoHHada NOBEPXHOCTb YXKe CyLLeCTBYET.

FAQ

YeM cnoil NnoOHMMaHUA OTNMYAEeTCH OT O06blYHOro 4yar-6ota Ha CRM? Yar-
60T OOCTaBNAET W nepechbinaeT COObLIEHNS, HE HakannmMBas 3HaHuMe O 6u3Hece.
Cnon NnoHUMaHna KBanuduumpyeT BXOAALWNN CBO6GOAHbBIN TEKCT, AEPXUT KOHTEKCT,
NPUHUMAET KOHTEKCTHbIE PELIEHNS N MACCUBHO CTPOUT MOAENb onepaLnoHHON pe-
aflbHOCTN KOMMaHUM N3 Ananoros n ncxonoB. BoT 6e3 3anuncu B pipeline octaértcq
TPaHCNOPTOM, CNOM — CTaHOBUTCS OnepaLVOHHbIM aKTUBOM.

NMouyeMmy Henb3d npocTo 3aMeHUTb CRM Ha Al-native cuctemy? HezanonHeHue
CRM — cTpyKTYypHOE CBOMCTBO PYYHOro BBOA3, a He AedeKT KOHKPETHOro npoayk-
Ta. HoBas cuctema Tak e He 6yaeT 3anonHATbesa BoBpems. K Tomy xe 3penaa CRM
OEPXUT ANCUMNAKHY oTAena npoaax, n eé 3aMmeHa ocTaHaBNMBaeT paboTaloLMn
npouecc paan o6ewaHnda. Haactponka CHUMaeT y3Koe MecTo, He Nomas NnoBepX-
HOCTb.


https://www.salesloft.com/platform

Ecnu moaenu KOMMOAUTU3UPYIOTCSH, UTO MELLUAeT KOHKYPEHTY NOBTOPUTDb C/IOH
3a nonroga? [pomnThl U 6a3oBas Moaefb AENCTBUTENbHO NMEepPeHOCUMbl 3a AHU-
Heaoenu. He nepeHoOCATCHA HaKOMMEeHHble TPaeKTopuW pelleHUn B KOHKPETHOU
oTpacnu, CObCTBEHHAsA CXema CyLLHOCTeN 1 rnybuHa BCTpanBaHMA B eXXeaHEeBHbIN
npouecc. KOHKYPEHT NonyunT 06€pTKY, HO He rogbl HAKOMMEHHOro 3HaHUA — UMEHHO
3TO AaéT paspblB B yaepxxaHun 80-85% npotne 90-97% no AaHHbIM SaaStr.

Kak TexHuuecku cnoii cea3aH ¢ CRM? Yepes cobbliTuinHbIN NoToK. CRM oTpaéTt
BE6XYKN Ha HOBOE COoO0bLLeHNne, CMEHY cTaTyca, HOBbIM nna. Cnon nogkniyaeTcs
K 9TOMY MOTOKY KaK K LUMHE COBbITUN, pearmpyeT 3a ceKyHabl U NULIET pe3ynbTaT
o6paTHO B KapToOuKy. ITO COBLITUNHO-YNpaBngeMas apxuTeKTypa, a He HOYHOM
NakeTHbIA CUHK.

B Kakux oTpacnax narrepH paéoraet? B nio6om TpaauMumoHHoMm B2B ¢ anuH-
HbIM LMKNOM, F4e y 61M3Heca yXe ecTb ornepalMoHHas NOBEPXHOCTb: aBTOAUMEPHI,
HeABMXMMOCTb, MPOEKTHLIE NMpoaaxku, nogaepxka SaaS. Ycnosme ogHO — cCylle-
CTBYET CUCTEMQ, B KOTOPOM KOMaHAa XXUBET eXXeHEeBHO, N eCTb 3HaHNe O KIMeHTax,
KOTOpOE cenyac TepsaeTca Mexay 3TON CUCTEMOM U roNnoBaMu COTPYAHNKOB.
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